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JOB TITLE: Business Development Manager 

 

First Network is one of the UK’s leading live events production and AV hire companies. With 
more than 25 years’ experience, we have an outstanding reputation for design creativity, 
customer service and reliability. We deliver more than 250 events a year and hire our 
equipment to countless other events across the UK and abroad.  
 
We have a loyal following of long-standing clients and are very proud of the strong 
relationships we have built.  
 
Our huge warehouse in West London houses an impressive inventory of the most up to date 
AV technology. It’s all maintained and serviced by our dedicated in-house team. 
 
As the company continues to grow, we are dedicated to maintaining our first class 
standards. A great company is all about great people, and we are very proud of ours.  
First Network is a great place to work, we really value our colleagues with a range of 
benefits. 

 

Want to join us? 

We’re looking for a dynamic, results-driven Business Development Manager to join our team 

in Northolt, growing our client base within the UK.  

As part of our amazing team, you’ll be responsible for proactively identifying and responding 

to opportunities by pitching and selling our exceptional solutions to new clients.  

 

Your key accountabilities:  

 Create and execute exceptional personal sales plans to exceed agreed business 

objectives and targets  

 Use consultative selling methods to really understand our clients’ needs and develop 

effective solutions to meet and exceed their requirements  

 Recognise when and how to manage a smooth client transition to other specialists in 

the business when appropriate  

 Develop and engage a wide network of clients using existing CRM tools and your 

own contacts 

 Provide accurate revenue forecasting and reporting  

 Lead cross-business project teams to deliver client-driven, engaging, motivating and 

inspiring pitches around our services  

 

Your key competencies:  

 Strong inter-personal skills, including listening, engaging, negotiating and inspiring  

 Excellent influencing skills  

 



CAREERS:  Business Development Manager 

 

 Effective and persuasive verbal and written communication skills including 

presentation and storytelling, brief and pitch writing  

 Analytical and numerate with excellent commercial acumen 

 Effective sales planning skills  

 Ability to prioritise client opportunities through pipeline to close sales  

 Quick and innovative thinker  

 Self-starter, able to work without direct supervision  

 Highly motivated and resilient  

 Commitment to role model our values and behaviours  

 

A knowledge of the live events and/or production industry would be useful, but as long as 

you can sell we can expand your events experience with a mix of development and on the 

job training. If you think you’re the person for us, and you’re ready to work in a fun, 

passionate and high energy environment alongside talented people who take pride in 

delivering better live events, apply now.  

Send your CV with a covering letter to careers@firstnetwork.com 

(Please note, a valid driving licence is essential).  

We look forward to hearing from you. 

 

Check out our website for a taste of what we have done and what you can look forward to by 

being part of our team! www.firstnetworkevents.com 
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